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Business Highlights Q1 2015

Strong growth in 
Asia/Pacific

Sales in Asia/Pacific 
almost doubled

Follow-up orders for 
Zakum project in Abu 
Dhabi

New helideck 
lighting solution

Complete integrated 
Circle & H Lighting 
Solution for offshore 
helidecks brought to 
market

Biggest project 
in the history of 

R. STAHL

Major project won for 
LNG plant in Russia

Project not in order 
intake as a whole, but 
in tranches

Order for new oil 
field in Norway

First order for Johan 
Sverdrup oil field 
140km off the 
Norwegian coast
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Financial Overview Q1 2015

in million € Q1 2015 Q1 2014 ∆ in %

Order Intake 88.4 88.4 -

Order Backlog 99.7 84.8 17.6 %

Sales 82.2 67.6 21.6 %

EBIT 4.1 1.8 128.1 %

 Order intake of 88.4 million € on previous year’s level with particularly strong demand in Asia/Pacific

 All-time high quarterly sales revenues of 82.2 million € with still strong order backlog

 EBIT improved significantly compared to weak first quarter 2014

STRONG GROWTH IN SALES AND EBIT
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Order Intake on Previous Year‘s Level
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Sales especially strong in America and Asia/Pacific
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EBIT Driven by Strong Sales Growth

1.8
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EBIT in million €

Q1 Q1
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EBIT-margin in %

128 %

Growing top 

line improves 

margin
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Cash Flow Improved by Sale of Treasury Shares

(1.9)

(4.4)
(6.2)

(2.0)
(0.6)

(4.4) (4.9)

5.1

Cash flow from
operating activities

Capex Free cash flow Cashflow from
financing activities

Q1 2014

Q1 2015

 Increased cash flow due to higher net profit and slightly improved working capital

 Capex on previous year’s level; shell of the new production and development center in Cologne complete

 Cash inflow of 24.0 million € from disposal of 644.000 treasury shares; 18.7 million € used to reduce 

short-term financial liabilities

TRANSFER OF TREASURY SHARES IMPROVES CASH FLOW

in million €
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Impacts on Equity

74.9
91.3

11.2
12.8 7.6

Equity
Dec. 2014

Dissolution of the
deduction for

treasury shares

Capital reserve Pension obligations Equity
Mar. 2015

in million €

 Sale of treasury shares for 24.5 million €

 13.3 million € proceeds that do not affect net income; 12.8 million € on balance in capital reserve

 Growing pension obligations due to decrease of underlying interest rate from 2.0 % to 1.4 %

 Equity ratio raised from 27.3 % to 32.7 %

EQUITY RATIO INCREASED TO 32.7 %
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Low Oil Price Burdens Forecast (I/II)

Capex -10 %

Capex -12 %

Capex -20 %

Capex -25 %
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Low Oil Price Burdens Forecast (II/II)

2008 2009 2010 2011 2012 2013 2014 2015 2016

rig count oil price

OIL PRICE AND RIG COUNT

2008 to 2015

?

WEAKER DEMAND AND PRESSURE ON MARGINS FOR R. STAHL
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Economic and Political Framework

Political instability 

and financial crisis in Brasil

Unrest in Lybia 

and Syria

Tense economic relations 

between Russia and the EU

Crisis in Russia weakens 

business in Germany
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Countermeasures and Chances

INNOVATIVE NEW PRODUCTS 

Launch of new products, e.g. Circle & H Lighting Solution

New products will lead to increased margins

POSITIVE STIMULUS FOR CHEMICAL AND PHARMACEUTICAL INDUSTRY

Low oil price leads to lower production costs in the chemical industry 

Increasing propensity to invest expected

USING THE OPPORTUNITIES OF THE OIL CRISIS

Opportunity to position R. STAHL products and solutions with customers

Consolidation in the market
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Outlook: Order Intake and Sales

ORDER INTAKE

 Low oil price hampers customers‘ propensity to invest

 Reduced demand from German machine builders exporting to Russia due to Ukraine crisis

SALES

 High order backlog (99.7 million € backlog as at March 31, 2015)

 Long-term projects to be delivered in 2015

Order intake and sales expectations: 320 – 330 million €
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Outlook: EBIT

EBIT expectations: 16 – 20 million €

EBIT

 Capex cuts and pressure on prices by the oil industry impact margin

 Reduced volume due to weaker demand hamper capacity utilization and thus fix cost 

degression

 Economic and political instability make it difficult to increase top line and margin
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This presentation was prepared by R. STAHL AG and is solely for information purposes. It may 

not be reproduced, distributed or published without the prior consent of R. STAHL AG. This 

presentation contains forward-looking statements. Such forward-looking statements are based on 

certain assumptions and expectations at the time they are first made available. They are 

therefore connected with risks and uncertainties and the actual results may deviate significantly 

from those described in the future-oriented statements. A number of these risks and uncertainties 

are determined by factors outside of the realm of influence of R. STAHL AG and cannot be 

estimated with certainty as of today. These include future market conditions and economic 

developments, the conduct of other market participants, the achievement of unexpected synergy 

effects, as well as legal and political decisions. R. STAHL AG is also not obliged to publish 

corrections to these forward-looking statements in order to reflect results or circumstances 

arising after the publication date of these materials. It constitutes neither an offer to sell nor a 

solicitation to buy or subscribe to shares in any country, including the USA. This presentation 

does not include a public offer of shares; a sales prospectus is not being published.
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Disclaimer


